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BUSINESS Technologies

Program
Real Estate Sales
The MTC Real Estate Adult Student Accelerated Program (RE-
ASAP) offers a new and unique way for working adults to fit 
college into their busy lives. By attending class two evenings per 
week, students can earn a Real Estate Sales Certificate in just 15 
weeks.

Credential
Certificate
Becoming a licensed Real Estate Salesperson in the State of Ohio 
requires completing required coursework, meeting contract hour 
requirements, and passing the Real Estate Salesperson examina-
tion. 

Careers
Agent Assistant, Real Estate Agent/Broker, Broker Specialist, Real 
Estate Sales Specialist, Property Manager, Title Researcher

STUDENT LEARNING OUTCOMES – What am I expected to learn?
·	 demonstrate knowledge of the issues and environmental fac-

tors involved in making real estate decisions
·	 apply administrative skills to effectively organize work, manage 

time, and set priorities
·	 effectively use interpersonal skills to communicate with a di-

verse group of people
·	 use appropriate computer software to solve business problems 

and to create documents that enhance effective communica-
tions

·	 use the problem-solving method to solve ethical dilemmas, 
customer concerns, and business problems

·	 use technology to develop and effectively communicate infor-
mation related to a project or marketing plan

·	 develop a marketing plan incorporating new product ideas and 
strategies

business technologies	 business technologies
·	 demonstrate the use of the steps in the sales process and pre-

pare an effective sales presentation
·	 develop a public relations plan
·	 prepare to take the Ohio Real Estate Salesperson License state 

exam
·	 complete Ohio’s educational requirements to obtain an Ohio’s 

Real Estate Broker’s License

*Ohio House Bill 524 defines the pre-licensure requirements for 
those wishing to become salespersons. To be eligible to take the 
Salesperson Examination, you must fulfill two requirements 1) Pass 
each course listed above 2) Meet the state’s contact hour atten-
dance requirements. Class attendance is mandatory – students can 
miss only one class session for each course. Within one year after 
issuance of a Sales License, the licensee must complete a 10-hour 
post-licensure course covering current issues relating to consum-
ers, real estate practice, ethics, and real estate law. This course 
may be completed at Marion Technical College or at other institu-
tions approved by the Ohio Real Estate Commission.
Marion Technical College’s Associate of Applied Business in Real 
Estate Management degree offers the coursework required to 
become a licensed Real Estate Broker in the State of Ohio.

Note:  Students pursuing the Real Estate Sales Certificate will have 
the 12 hours of real estate courses substituted for BUS2890A, 
Co-Operative Education Preparation; BUS2900A, Co-Operative 
Education Experience; MGT2010A, International Business, and  the 
four-credit hour elective ( MGT/MKT/REA) in the Business Manage-
ment Program.

Admission
Standard
1.	 MTC Application for Admission and nonrefundable applicable 

fee.
2.	 Final high school transcript (or GED results) and college tran-

scripts (if applicable).

This curriculum is subject to change.  For the most current copy, please see the Dean or academic secretary of your department.

 

REAL ESTATE SALES  
Short-Term Technical Certificate 

   
 

Course No Course Title   Credit Hours Qtrs 
Offered Pre-Requisites 

FIRST QUARTER  (Fall) 
REA 1010A Real Estate Principles and Practices   4 F None 
REA 1100A Real Estate Law   4 F None 
REA 1200A Real Estate Finance   2 F REA1010A recommended 
REA 1300A Real Estate Appraisal   2 F REA1010A recommended 
         

  Credit Hour Total 12   
 
 
 
_______________________ 
 

1 OBR Operating Manual for Two-Year Colleges, page 392.05 


